Course offerings, Spring Semester 2011:

January 24 - April 29, 2011

New! Sales Leadership

AIBEc announces a ground​breaking addition to our MBA curriculum – the “Sales Leadership Course.” This course is structured as a series of  facilitated workshops, a.k.a. “dives.” “Sales Leadership” is about how to influence others to buy. It is about you, about the selling skills you possess and about skills you need to gain.   

Professor: Alex Korogodsky, MBA. Saturday 10am–4pm 

Financial Accounting

Accrual Accounting, Bad Debts, Inventories, Investments, Cash flows and Ratio Analysis. US GAAP and IAS concepts are emphasized. 

Professor: Art Franczek, MBA, MST, CPA. Friday 7–10 pm

Managerial Accounting

Cost Allocation, Activity Based Costing, Budgeting, Standard Costing, JIT Inventory etc. 

Professor: Art Franczek, MBA, MST, CPA. Thursday 7–10 pm

Accounting Analysis

How Accounting rules influence Decision Making, valuation and the Global Financial Crisis.   

Professor: Art Franczek, MBA, MST, CPA. Tuesday 7–10 pm 

Corporate Finance

Allocation of capital over time, capital budgeting, financial management. Application of Corporate Finance issues in Russia.

Professor: Konstantin Kontor, MBA. Tuesday 7–10 pm

International Finance and Risk Management

The principles of international finance and the theoretical background on which the practices of operation of the international 

financial markets are based. 

Professor: Konstantin Kontor, MBA. Monday 7–10 pm

Strategic Management 

Recent topics in strategy worldwide. Numerous recent case​studies with a focus on implementation of strategies. 

Professor: Gerald Rohan, MBA. Wednesday 7–10 pm

Managing People in Organizations

Application of Social Sciences to problems of managing individuals and teams in large and small businesses. 

Professor: Gerald Rohan, MBA. Thursday 7–10 pm

Principles of Marketing 
7Ps concept, Marketing management, international issues.

Professor: Eugene Radewych, MBA. Monday 7–10 pm

Marketing Communications

Public Relations, Advertising and Sales Negotiations. Interactive course: business games, discussions and presentations.  

Professor: Gregory Troussov, MBA. Special schedule (Wednesday, Sunday)

Business Psychology

Examination  of  roots  of  positive  and destructive processes in corporations. Ideas and tools for better understanding Business Psychology. 

Professor: Ekaterina Mikhailova, PhD. Friday 7–10 pm

